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•  Commercial Lawyers 

•  Solicitors in General Practice

•  Corporate Counsel or Company Secretary

•  Property Law practitioners

•  Employment Law specialists

•  Conveyancing Lawyers

Objective

This seminar is an assessment of the key issues that

arise for all legal advisors conducting the sale or

purchase of a Small to Medium Enterprise (SME). The

due diligence that should be undertaken across the

boundaries of a range of legal areas; central to these

will be an assessment of taxation consequences of

the transaction, structures and strategies may need to

be put in place, employment, and many other details

will be on the check list. This seminar will aid

practitioners in comprehensively devising transaction

for their clients.

CLE/CPD Points: Four (4) 

About CLE/CPD

The CLE/CPD programme is an important link

between the Law School at UNSW and the

professional community. The programme consists of a

series of quality short courses assisting lawyers,

accountants, financial planners, executives and other

professionals whose work demands up-to-date

knowledge of, and skills in, the relevant areas.

8.45am

Chair: David SWAN, Director
Access Business Lawyers

8.50am

Topic 1: Major Issues in Sale of a Business

Speaker: Shah RUSITI, Partner
Teece Hodgson & Ward Solicitors

•  Common business structures

•  Preparing for sale - structural issues 

•  Particular aspects to consider:

–  GST – going concern exemption

–  Intellectual property

–  Premises

–  Personal guarantees

–  Privacy

–  Earnouts & Deferred Consideration

–  Warranties

9.45am

Topic 2: Taxation issues: Business sales case
studies 

Speaker: Ken SCHURGOTT, Partner, SBN Lawyers 

•  CGT rules and “small business
concessions”;

•  general income tax issues such as recovery
of capital allowances, trading stock;

•  GST; and

•  NSW stamp duty. 

10.40am Morning Tea

11.00am

Topic 3: Due Diligence for a Seller 

Speaker: Lyn NICHOLSON, Special Counsel

Holding Redlich

•  Use of term sheets

•  MOUs

•  Strategies for maximising value

11.55am

Topic 4: Restraint of Trade Covenants 

Speaker: Steven BROWN, Principal Solicitor

Etienne Lawyers 

•  What is a restraint of trade or non-

compete in the context of a business

purchase;

•  Enforcement against vendors, 

•  Enforcement against employees,

•  Restraints of Trade in Insolvency

situations 

•  Recent case law

12.45-1pm Questions – Close


